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A B O U T  T H E  C O N F E R E N C E

What is ADGO?
It’s where the domestic gas industry meets

The Australian Domestic Gas Outlook (ADGO) is where Australia’s domestic gas industry comes
together to understand what is changing, what it means for the market, and how businesses can
respond.

As Australia prepares for significant east coast gas market reform, including the introduction of a new
Domestic Gas Reservation Scheme from July 2027, ADGO will provide a timely forum for industry to
examine the implications for supply, pricing, contracting and investment confidence.

Across the conference, delegates will hear from senior leaders from across the gas value chain,
including government, producers, LNG exporters, pipelines, regulators, investors, analysts and major
industrial users. Together, they will explore the issues shaping the next phase of Australia’s domestic
gas market: securing new supply as legacy basins decline, managing infrastructure and storage
constraints, understanding the future role of gas-fired generation, and assessing how industrial demand
will evolve under decarbonisation and electrification pressures.

More than a conference, ADGO is a practical meeting point for the people making decisions about gas
supply, use, policy, finance and infrastructure. It offers the opportunity to hear current market
intelligence, test assumptions with peers, and build the relationships needed to navigate a complex and
fast-moving operating environment.

Whether you are developing supply, buying gas, investing in energy infrastructure, advising the market
or shaping policy, ADGO 2027 will help you understand the risks, opportunities and commercial realities
defining Australia’s domestic gas outlook.

“The conference was excellent. I learnt a lot about
recent developments”
Thomas Gao, Senior Manager, Office of the NSW Chief Scientist & Engineer (2026 attendee)

At a glance

D A T E S

22 - 25 March 2027

L O C A T I O N

Sheraton Grand Sydney Hyde Park

F O R M A T

Conference, dinner, breakfast and networking

A U D I E N C E

Producers, pipeliners, large gas users, government and
regulators

F O C U S

Supply, policy, pricing, infrastructure and investment
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Y O U R A U D I E N C E

The numbers behind ADGO 2026
Every figure on this page is drawn from the ADGO 2026 delegate list. This is the room your partnership puts you in front of:

430+ delegates 156 organisations 48% at GM, Director level or
above 31% from gas producers and

explorers

Breakdown by industry sector

Gas producers and explorers 31%

Advisors, legal, finance and analysts 18%

Pipelines, infrastructure and storage 16%

Energy retail, generation and utilities 11%

Government, regulators and policy 10%

International, research and media 7%

Industrial and commercial gas users 6%

Breakdown by seniority

430+
delegates

14%
C-suite and Managing
Director

34%
GM, Director and Head of

24%
Manager and Lead

28%
Specialist and Adviser

Most represented organisations at ADGO 2026

22 Origin Energy 20 APA Group 19 Jemena 17 ExxonMobil

13 Worley 10 Shell 9 AEMO 9 Chevron Australia

9 Woodside Energy 8 DCCEEW 8 Senex Energy 7 Australia Pacific LNG

Source: ADGO 2026 delegate list. Percentages of 430+ delegates from 156 organisations; seniority calculated across delegates with a stated job title.



T H E  R O O M

Who is in the room
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A selection of the organisations that regularly attend ADGO: producers, pipeliners, exporters, major industrial gas users, advisors and government.

Organisations listed attend regularly; attendance varies year to year. Logos remain the property of their respective owners.



T H E  P L A T F O R M  Y O U  S H A R E

Who takes the ADGO stage
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ADGO partners speak alongside the most senior leaders in the market. The 2026 programme included:

Kevin Gallagher
Managing Director and Chief Executive Officer

Santos

Jane Norman
Managing Director and Chief Executive Officer

Amplitude Energy

Cecile Wake
Country Chair & EVP Integrated Gas Australia

Shell

Adam Watson
Chief Executive Officer

APA Group

Brett Woods
Managing Director and Chief Executive Officer

Beach Energy

Darren Stevenson
Chief Executive Officer

Senex Energy

Peter Stokes
Managing Director & Chief Executive Officer

Strike Energy

Stephen Harty
Chief Executive Officer, GLNG Operations

Santos GLNG

Andrew Lewis
EGM Consumer, Markets and Analytics

Australian Energy Market Commission

Walter Schutte
EGM Customer & Energy Markets

Squadron Energy

David Berman
Commercial Director

ExxonMobil Australia

Paul Farrow
National Secretary

Australian Workers’ Union

Speakers listed addressed ADGO 2026. The 2027 programme is in development.



N A T I O N A L  P R O F I L E

ADGO sets the news agenda
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What is said on the ADGO stage is reported nationally. Coverage of ADGO 2026 ran across the Australian Financial Review, The Australian, the Sydney Morning Herald, the ABC,
Nine News, Reuters, Energy News Bulletin, Petroleum Australia and The Australian Pipeliner. Partners share that platform: your speakers, your positioning and your brand sit inside
the story the market reads the next morning.

Reported nationally across 10+ publications
From the 2026 conference

“The topics, content and engagement were next level”
Nathan Pike, Director Growth & Strategy, JPS Management and Execution

Selected coverage of ADGO 2026. Mastheads and articles remain the property of their respective publishers.



I N S I D E  T H E  R O O M

What ADGO
looks like

Four days in one hotel, with the whole
domestic gas market in the building. Plenary
sessions run to a full room, and the breaks, the
drinks and the dinner are where the
conversations continue.

There is no exhibition hall to get lost in and no
parallel streams competing for the audience.
Partners are visible because everyone is in the
same place at the same time.

One room
A single plenary stream, so no session splits
the audience

Structured networking
Breaks, drinks, breakfast and the dinner
across four days

Sydney
Sheraton Grand Sydney Hyde Park, 22 - 25
March 2027
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T H E  P A R T N E R S H I P  C A S E

Who should partner, and why
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Who should partner?

If your organisation supplies, moves, buys, finances or advises on domestic gas,
ADGO is where your market meets. Partnership puts your people on the platform and
your brand in front of the decision-makers shaping supply and investment.

Organisations that benefit most from partnering

Consultants, analysts, legal firms and advisory businesses seeking
to lead the conversation on Australia’s domestic gas outlook

Emerging and established gas producers, project proponents
seeking investment, partners, offtake or market visibility

Engineering, services and technology providers

Why partner?

ADGO is a small, senior room with a national profile. Partners are not one logo among
fifty: we work with a limited number of organisations so each one is genuinely seen,
heard and remembered.

What partnership delivers

A speaking, moderating or case study platform on the main stage in front of the whole
conference

Direct access to producers, pipeliners, major gas users, government and regulators in
one room

Association with the commentary that national media report out of ADGO each year

Content that works beyond the event: interviews, Q&As and speaker profiles hosted
on the event website

Branding pre, during and post event across the website, brochure, app and
conference holding slides

Conference and official dinner passes for your team, plus access to the attendee list

Bespoke packages built around your commercial objectives rather than a fixed tier

A senior room

Chief executives, senior policy
makers and large industrial buyers,
not a trade hall.

A national platform

What is said on the ADGO stage is
reported by the country’s major
mastheads.

A limited partner list

A handful of partners each year, so
your organisation is seen rather
than listed.



P A R T N E R  W I T H  U S

Major Partner Opportunities
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Our major partnerships are all designed so that you can have the maximum impact for your budget at ADGO 2027.

Each package includes multiple ways to engage, including speaking roles, branding pre, during and post-event, as well as ways to amplify your message to your target
audience, whether that be broad or niche.

Whatever your goals, we can customise an engagement to meet them.

Knowledge Partner 1 available

$55,000 Investment, Ex GST

Position your organisation as a defining voice in
Australia’s domestic gas market. The Knowledge
Partnership combines ADGO’s strongest content
platform with premium brand presence, helping you
shape the conversation and connect with the people
influencing investment, policy and commercial
decisions.

I N C L U S I O N S

1 x 30-minute keynote, morning of Day 1 *

Moderate the Gas Leaders panel, morning of Day 1 *

Panel participation or moderation *

Content interview or Q&A hosted on the event
website

4 x 2-day conference passes

4 x official event dinner passes

Strong branding pre, during and post event

Chair acknowledgement

Access to the attendee list

Thought Leadership
Partner

1 available

$33,000 Investment, Ex GST

Elevate your profile and be recognised as a trusted
industry expert. A featured speaking opportunity, panel
participation and strong supporting visibility give you
the platform to share insight and keep your expertise
front of mind with senior stakeholders.

I N C L U S I O N S

1 x 20-minute keynote or case study on the
afternoon of day one or after morning tea day two *

Panel participation or moderation (excluding the Gas
Leaders panel) *

Content interview or Q&A hosted on the event
website

3 x 2-day conference passes

3 x official event dinner passes

Strong branding pre, during and post event

Chair acknowledgement

Access to the attendee list

Presentation
Partner

1 available

$28,000 Investment, Ex GST

Put your organisation’s expertise on the main stage. A
dedicated presentation slot paired with strong onsite
and digital visibility gives your team a credible platform
to share insight, connect with delegates and stay front
of mind with the domestic gas community.

I N C L U S I O N S

1 x 20-minute keynote or case study on the
afternoon of day one or after morning tea day two *

2 x 2-day conference passes

2 x official event dinner passes

Strong branding pre, during and post event

Chair acknowledgement

Access to the attendee list

* Important information on speaking opportunities appears under the packages on the following page.



P A R T N E R  W I T H  U S

Project and panel partnerships
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Two further ways to take the main stage, whether you are unveiling a development or want your leaders in the discussions that shape the market.

Gas Development Partner 3 available

$25,000 Investment, Ex GST

Put your next development on the main stage. A dedicated project case study slot lets
your leadership team unveil a new resource, breakthrough or production milestone to the
room, backed by strong onsite and digital visibility that keeps your organisation front of
mind with Australia’s domestic gas community.

I N C L U S I O N S

1 x 15-minute project update on the main stage *

2 x 2-day conference passes

2 x official event dinner passes

Strong branding pre, during and post event

Chair acknowledgement

Access to the attendee list

Panel Partner 2 available

$23,000 Investment, Ex GST

Keep your brand visible and connected within Australia’s domestic gas community. Panel
participation, delegate access and event-wide promotion give your team a credible
presence, reinforcing awareness, maintaining relationships and ensuring your
organisation is part of the conversations that matter.

I N C L U S I O N S

Panel participation or moderation (excluding the Gas Leaders panel) *

2 x 2-day conference passes

2 x official event dinner passes

Strong branding pre, during and post event

Chair acknowledgement

Access to the attendee list

Every major partnership also includes: company logo and profile on the event website partners page · logo in the brochure and on the conference holding slides · LinkedIn announcement · speaker headshot
and bio on the website · pull-up banners on stage and in the networking lounge.

* Important information on speaking opportunities
Quest Events retains editorial control over all speaking topics to ensure a high-quality, relevant experience for ADGO delegates.

We will review partners’ proposed topics and work with them to shape an outline that is informative, relevant and valuable to the audience.



A D D I T I O N A L  O P P O R T U N I T I E S

Further ways to partner
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Targeted opportunities for organisations that want to own a networking moment or achieve high-frequency brand visibility with every attendee. Each is offered to a single partner.

Dinner Sponsor

$19,000 Ex GST

Place your organisation at the
centre of ADGO’s premier
evening experience, a relaxed
setting for deeper conversations
with senior market participants.

5-minute welcome address

2 x 2-day conference passes

5 x official dinner passes

Logo on the dinner information
email

Pull-up banner at the dinner

Networking Drinks
Sponsor

$19,000 Ex GST

Own one of ADGO’s most
valuable relationship-building
moments, as delegates connect
at the close of day one.

5-minute introduction

2 x 2-day conference passes

2 x official dinner passes

Logo on website, app and
brochure

Banners in the networking
lounge

Women in Energy
Breakfast

$15,000 Ex GST

Align your brand with leadership
and inclusion, and take a
credible voice in a highly relevant
industry conversation.

Participation in the breakfast
panel

5 x breakfast passes

Pull-up banner at the breakfast

Speaker profile on website,
brochure and app

Lanyard Sponsor

$15,000 Ex GST

Make your brand a constant
presence: worn by every
delegate, speaker and sponsor
across the full conference.

Logo on the conference
lanyards

1 x 2-day conference pass

1 x official dinner pass

Logo on the website and in the
brochure

Coffee Cart Sponsor

POA Ex GST

Put your brand at the heart of the
daily delegate experience, a
repeat destination between every
session.

Branded coffee cart presence

Logo on the event website

Logo in the event brochure

High-frequency visibility in
breaks

Partnerships for ADGO 2027 are open now
Bespoke packages can be built around your objectives: a branded registration desk, delegate Wi-Fi, seat drop,
hosted roundtable or any other idea you have. We work with a small number of select partners to maximise
mutual value, so every package is shaped around what you want the market to understand about your business.

Tashi Gazzard, Partnerships Director

tashig@questevents.com.au

+61 (0)418 884 713

www.adgoconference.com.au

Main conference 23 - 24 March  ·  Sheraton Grand Sydney Hyde Park



N E X T  S T E P S

Let’s talk about
your partnership

We only work with a few select partners so that each one is genuinely visible. Tell 
us who you need to reach and what you want the market to understand about your 
business, and we will shape a package around those objectives.

Inclusion in the printed brochure is time sensitive, so early confirmation secures the fullest 
pre-event visibility.

Tashi Gazzard
Partnerships Director

E M A I L

tashig@questevents.com.au

P H O N E

+61 (0)418 884 713

W E B S I T E

www.adgoconference.com.au
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